
 

 

 

Dear Shareholders and Colleagues, 

Resource Star’s Move into Technology Sector 

You will, we hope, have seen today’s announcement in relation to Resource Star. 

Since it may seem strange for a resources company to be investing, even indirectly, 

in technology, we thought a newsletter on the subject would be welcomed by our 

readers. 

Resource Star was set up by Red Rock as a back door listing for uranium assets that 

came with some of our iron ore assets in Australia, and at the same time took on a uranium project in Malawi. 

At the time, prospects for uranium looked good, the Australian market was supportive, and the first two Chief 

Executives were people with exceptional skill sets that got the company off to a good start. But the Fukishima 

nuclear disaster in Japan changed the landscape for uranium (although the uranium sector might have had 

hard times anyway with the decline in interest in small resource companies in Australia). Because projected 

uranium demand is highly dependent on the first fill (the four years initial supply to a new nuclear plant), the 

cancellations and delays in projected plant construction that followed the nuclear accident changed the 

supply-demand balance projection dramatically.  

A small organism like Resource Star has little ability to withstand climatic change for long and although it had 

endured to 2013, the efforts of the then-Chief Executives to find a new project were unsuccessful and, in at 

least one case, ill-thought out. We therefore stepped in, took executive control, cut costs to almost nothing, 

and brought in new substantial shareholders who backed first a placing then a rights issue, and who have the 

capacity to continue to support the company. The benefits of their involvement, which created three more-or-

less equal shareholding groups (of which we were one), was that they came with contacts and deal flow. Our 

strategy had always been to allow our shareholding to creep up from 20% to 40% or so as the market declined, 

with a view that this would enable us to bring in a new project and go back to 20% when recovery was in sight. 

The view we took in conjunction with other shareholders was that we should not be restricted to the minerals 

sector where it would be very hard in the liquidity conditions prevailing in the Australian market to find capital 

to back a project, but should also look at oil and technology sectors that were in favour. 

The aim in this was quite simply to recover value for Red Rock shareholders.  

The Cloud Lands transaction is one where one of our RSL shareholders has known one of the principals backing 

Cloud Lands for very many years, and there is a measure of trust in some of the team that would implement the 

strategy. The technology sector attracts interest in Australia, the records of some of the executives in building 
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value are good, and in entering into this option Resource Star can expect to attract additional funding during 

the option period of over $400,000. Therefore, even if the 90 day option is not exercised, the company will be 

better off coming out than it was going in.  

And – a particularly important point – we (RRR) do not put up any of the money. 

In the end, we are not a technology investor, therefore we will be sellers of stock over time. But when you look 

back to the beginning of the year, when the share price was falling in low volume, and to the last six months 

when it was flat-lining at 0.4c, the situation now is vastly better. The company has expectations of funding, and 

an option on what may be an interesting transaction. There is stock market interest and the price is 

considerably higher. A year ago, one would have laid long odds against the company’s survival, since its 

liabilities arguably exceeded its shell value. That we have turned it around and still have 20.94% is a tribute to 

the accumulative power of small moves carried out sequentially, and to the value of persistence. In short, we 

are better off than we were three weeks ago, we are better off than we were at the beginning of the year, 

and we are better off than we had any right to expect to be. This is a gift horse that if we were to realise at 

today’s price would be worth some $900,000, and may rise further in value. A few days ago, it was a fraction of 

that value, and unsaleable. 

We would point out that outlying investments of sister company, Regency Mines, have been through the same 

process – in each case, with our assistance. In the case of Regency, we happen to have exploration assets in 

the one area of Australia that is ‘hot’ in exploration terms, and Regency put it into an Australian listed vehicle 

which has prospered, seen a substantial rise, and attracted significant funding since. Regency identified and 

put in place the management that is highly respected. In the case of ALBA, some of the same processes 

occurred. Each of these companies, like Resource Star, has ended up with a project that is attractive to the 

market.  

We are glad to provide some reassurance that we at Red Rock are deal makers as well as explorers. In fact, 

we consider ourselves to be quite proficient deal-makers – as evidenced by our record at Jupiter Mines and in 

other transactions we’ve executed or been involved in over the years. Our great frustration in the last two 

years, which we know shareholders have shared, has been that sales processes at two of Red Rock’s assets 

have taken an unconscionably long time. The lesson of this is that in declining markets, buyers are not always to 

be relied on, and the initiative always lies with them. It is not that the asset is unsaleable, or that we are 

incapable of selling it. Over the coming months, we hope to close a sale of our Colombian asset. 

Jupiter Mines has continued to perform well as the linked report of OM Holdings to 

the right bears out, along with an article about Tshipi. Jupiter has also commissioned 

an industry report on the Tshipi mine, which has come up with an enterprise value, 

that we hope may soon be in the public domain. Jupiter was another example of a 

company – in this case one to which we had sold some iron ore assets that needed 
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rescuing – where we brought management and projects. Though of course you will know we are not always 

successful in this; we were also a significant shareholder in Ascot Mining and tried hard to rescue them when 

they were falling into an untenable position, however the management entirely failed to understand their 

vulnerability and we were in the end unable to assist. 

There is always high mortality in small exploration companies at lows in the market, and we have devoted 

considerable energies to turning round related entities so that shareholders now have some prospects of 

recovery. This is in our interests too.  

Cloud Lands, over which RSL has taken an option, is moving into Cloud Services – an 

area of high growth. The overall Cloud Services market is doubling, according to 

some analysts, every 4 years. The sectors within which Cloud Lands intends to 

concentrate, IaaS and PaaS, are growing at double rates at 2 years and 3 years respectively. Australia is a 

growth, or catch-up, market for Cloud Services, and RSL expects this management to carve out a niche within 

this fast growing universe.  

For those interested in more information on Resource Star’s transaction, we recommend you stay tuned to their 

website, which for the meantime we are running and which will have regular updates: 

www.resourcestar.com.au  

 

Natasha Walton 

Head of Marketing & Community Affairs 

 

 

 

 

 

CAUTIONARY STATEMENT: This newsletter does not constitute an offer to the public or an offer for sale or solicitation to purchase or subscribe for any securities of the Company 
and it should not be relied on in connection with a decision to purchase or subscribe for any such securities. The data and information contained in this fact sheet has not been 
verified. Therefore this document is not an approved prospectus for the purposes of and as defined in section 85 of FSMA, has not been prepared in accordance with the 
Prospectus Rules and has not been approved by the Financial Services Authority ("FSA") or by any other authority which could be a competent authority for the purposes of 
Directive 2003/71/EC (the "Prospectus Directive"). No undertaking, representation, warranty or other assurance, express or implied, is made or given by or on behalf of the 
Company or any of its affiliates, directors, officers or employees or any other person as to the accuracy, completeness or fairness of the information or opinions contained in this 
Document and no responsibility or liability is accepted for any such information or opinions or for any errors or omissions. Certain of the statements made in this fact sheet may 
contain forward-looking statements and forward-looking information. Assumptions have been made in order to make the statements and forwarding-looking statements. Even 
though our management believes that the assumptions made and the expectations represented by such statements or information are reasonable, there can be no assurance 
that the forward-looking statements or information will prove to be accurate. Forward-looking statements and information by their nature involve known and unknown risks, 
uncertainties and other factors which may cause the actual results to be materially different from any future results expressed or implied by such forward-looking statements or 
information. Should one or more of these risks, uncertainties or other factors materialise, or should underlying assumptions prove incorrect, actual results may vary materially 
from those described in forward-looking statements and information. Accordingly you should not place undue reliance on forward-looking statements and information. Except 
as is required by law, we do not expect to update forward-looking statements and information as conditions change. 

Red Rock Resources Plc  
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Regd Office: 55 Gower Street, London WC1E 6HQ 
Incorporated in England and Wales Co. No. 5225394 
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